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For us at Summit, that was a given, but for Price, it came as a surprise. “| can’'t say it any better than
this: Summit treats us like a million-dollar client.” Because ASCP is a relatively small, relatively
static company (there are only so many new pathologists each year), Price didn’t expect to have his
CrowdStrike issue resolved until a er our biggest clients. He assumed Summit would be thrown

into disarray like the rest of the world, for his outage to be the last thing solved.

“That’s one thing | really love about Summit,” says Price.

— Director of Infrastructure, ASCP

A "CLOUD ISH”
FUTURE, WHERE
NO BUSINESS EVER
HAS TO RUN ITS
OWN DATA CENTER

While the original idea was to end up on public cloud at some point, the service from Summit has
Price and his team reconsidering just how much to move. “It’s reversing a little,” says Price. “We're
actually thinking about pulling cloud to Summit.”

Cloud-as-a-Service will always have its place, and Price plans to use it anywhere it will benefit ASCP.
Rearchitecting so ware to take advantage of cloud takes time, however, and during that time, Price
is glad to know he has a solid backbone keeping everything going.

The shape of ASCP’s infrastructure may change, but there’s one thing it won't be: on-prem. “l don’t
believe in this day and time there’s any reason to have your own data center,” says Price. “People
have realized you can’t be the experts in all these things. At ASCP, if it plugs in, it's an IT problem.
We're responsible for all of it, which is nice, but | don’t have time for my senior engineer to learn
everything about VMware. So | have Summit.”



